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Key Data Pre Issue Post Issue®

#mn Shares % Holding # mn Shares % Holding

Issue Opens

6-Aug-19
| . Promoters 160.4 100.0% 120.0 74.9%
ssue Closes
8-AUg-19  ppjic 0.0 0.0% 0.0 0.0%
uity Shares Offered (in mn.
Equity ( ) 40.32  Offer for sale 0.0 40.3 25.1%
QB Upto75%  Fresh Issue 00  0.0%
NIB Min 10% Total 160.4  100.0% 160.4  100.0%
Retail Min 15% Object of the issue
Face Value () 1 = To achieve the benefits of listing the Equity Shares on the Stock
) Exchanges.
Price Band (°) 775-780 . .
R = For the Offer of the Equity Shares by the Promoter Selling
Lilest =L SRS iy 31,452 Shareholders.

Lot Sze (Eg. Shares) 19 and multiple thereof = To enhance visibility and brand image.

Market Cap (" mn) 124,279 125,081

Net Debt (* mn) 21,940 21,940  gerling and Wilson Solar Ltd (SWSL), a subsidiary of Sharpooriji Pallonji, is

Enterprise Value (* mn) 146,219 147,021 @mong the Iargest global solar engineeri.ng., procurement and construction (EPC)
solutions provider. SWSL has 205 commissioned and contracted solar power

BEV/ Sales 1.8 1.8  projectswith an aggregate capacity of 6,870 MWp (Mar~19). The company’s

BV/ EBIDTA 208 299 order pook wasRs. 3,832 crore a.tsof.March 31, 2019.TBased on F.Ylgl .
consolidated numbers, the issue is priced at a PEof 19.6x. Which is priced fairly

PE 19.4 19.6  thereforewe recommend SUBSCRIBE over the issue for a long term perspective.

* Calculated on EPSof FY17

Source: Red Herring Prospectus, Dealmoney Research
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Global pure-play, end-to-end solar engineering, procurement and construction

solutions provider

U  Serling and Wilson Solar limited is the world’s largest solar BPC solutions provider in 2018 based on annual installations of utility-
scale photovoltaic (“PV”’) systems of more than five mega-waitt peak (“MWp’’), according to IHS Markit.

U  The company provides BPC services primarily for utility-scale solar power projects with a focus on project design and engineering
and manage all aspects of project execution from conceptualizing to commissioning. It also provide operations and maintenance
(*“O&M™) services, including for projects constructed by third-parties.

U It has commenced operations in 2011 as the Solar BPC Division of SWPL and demerged from SWPL with effect from April 1, 2017.
Over a span of seven years, the company became the largest solar BPC solutions provider in each of India, Africa and the Middle
East according to IHS Markit in 2018 and currently have a presence across 26 countries.

U  Asof March 31, 2019, it had 205 commissioned and contracted solar power projects with an aggregate capacity of 6,870.12 MWp.
The order book, which the company define as the value of solar power projects for which it has entered into definitive BPC contracts
minusthe revenue already recognized from those projects, was Rs.38,315.77 million as of March 31, 2019.

U  The company offers a complete range of customized solutions for solar power projects. The customers include leading independent
power producers (“IPPS”), developers and equity funds. It adopts a consultative approach to customers” solar energy needs and
capabilities, which enablesto provide customized solutionsto meet their requirements.

U The company adopts a “hub-and-spoke” business model where it manages the complete supply chain from India, including the
design and engineering functions, and engage a few suppliers and third-party subcontractors and procure part of the raw materials
for the operationslocally in each of the markets, where there is a cost advantage or to comply with local regulations.

U It seek to leverage this business model to procure products and services solutions for its customers at competitive prices. Its
customers also benefit from the relationships with key stakeholders, such as, suppliers, project lenders and consultants, which help
the company to execute projects for customers efficiently and at competitive prices

U In Ascals 2018 and 2019, the revenue from operations outside India accounted for 59.11% and 69.82% of total revenue from
operations, respectively. It often receive repeat orders from its customers and as of March 31, 2019 customers in India and outside
India for whom the company has executed more than one project constituted 83.26% and 64.35% of its total commissioned solar
capacity, respectively.

Source: Red Herring Prospectus, Dealmoney research
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Strengths

Largest global solar EPC solutions provider in a fast growing solar industry : The company world’s largest solar BPC solutions provider, based
on annual installations of utility-scale PV systems of more than five MWp, with a market share of 4.6% in 2018 which increased from 0.3% in
2014, according to IHS Markit. It is also the largest solar BPC solutions providersin each of India, Africa and Middle East in 2018 with 16.6%, 36.6%
and 40.4% market share, respectively, according to IHS Markit. In 2017, it won the bid for the 1,177 MWp solar power project in Abu Dhabi, which
is the world™s largest single location solar PV plant, according to CRSL Research. Solar energy is one of the fastest growing forms of renewable
energy, according to IHS Markit. The total cumulative installed solar PV generation capacity could reach nearly 1,090 GWDC globally by
2022, compared to less than 100 GWDC at the end of 2012, and the levelized cost of electricity for solar PV projects decreased sharply between
2012 and 2018 and is expected to continue to decrease until 2030.

a Comprehensive end-to-end EPC solutions provider with a global execution track record : The company is a global pure-play end-to-end solar
BPC solutions provider. It provides BPC services primarily for utility-scale solar power projects with a focus on project design and engineering, and
manage all aspects of project execution from conceptualizing to commissioning. It also provide BPC solutions for rooftop solar projects, O&M
services, including for projects constructed by third-parties. It follows a “hub-and-spoke™ business model where it manages the complete supply chain
from India, including the design and engineering functions and engage supplies and third-party subcontractors, and procure raw materials for the
operations locally in each of the markets, where there is a cost advantage or to comply with local regulations. It seek to leverage this business model
to procure optimal product and service solutions for its customers at a cost advantage.

a A dedicated design and engineering team focused on innovation and developing efficient and cost effective engineering solutions: the
operations are supported by a competent and sizable design and engineering team that are responsible for designing innovative and cost-effective
solutions with an aim to increase the performance ratio of solar power projects. As of March 31, 2019, all of its design and engineering team is based
in India, which it believes provide a cost advantage over its competitors. The design and engineering team is engaged on the projects from the pre-bid
stage through commissioning. At the pre-bid stage, the design and engineering team, evaluate and provide innovative design solutions for each
potential solar power project and once it win the bid, they work with the project execution team to implement the designs and overcome challenges
through design solutions. It believes that the design and engineering solutions, coupled with robust quality compliance checks, such as factory
audits, pre-shipment checks and compliance tests on PV modules have helped it to achieve contractually agreed performance ratio for the solar
power projects they construct.

a Strong relationships with customers and other key stakeholders : It offers a complete range of customized solutions for solar power projects.
Its customers include leading IPPs and developers such as Marubeni, EDF Renewables, Alten, Sunseap, Sao Mai, Enfinity, ACWA Power and BNRG
Renewables, and equity funds. The company adopts a consultative approach to customers” solar energy needs, which enables them to provide
customized solutions to meet their requirements. The global network connects the customers to key stakeholders and allows its customers to reduce
the number of service providersit needsto engage with, thus saving them time and cost, while also providing enhanced supply chain visibility .

Source: Red Herring Prospectus, Dealmoney research
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Future road ahead

— —__ _—
O Maintain market leadership through strategic expansion of overseas operations:The company aim to maintain market leadership
position through strategic expansion, including through roll up acquisitions in the markets in which it currently operates and into new
geographies that present attractive opportunities. Currently, it has a presence across 26 countries, with its Subsidiaries and branch offices
globally, and plans to continue expanding the operations. It is focused on leveraging the global presence, which it believes is a significant
competitive advantage, the strong project execution track record and its relationships with key customers and project lendersto continue
to position itself as a credible and reliable BPC player and win repeat orders.

O Grow the customer base and maintain relationships with other key stakeholders: the company believes there is a substantial
opportunity to grow the customer base in existing and new markets through a combination of strong track record and market leadership
in the regions in which it operates, the global presence (including through the broader network of the SP Group and S&W) and the
relationships with key stakeholders in the solar power industry. it intends to develop this opportunity by continuing to invest in business
development, tendering and marketing functions to optimize ability to identify, evaluate and win new customers. It also intend to
continue building relationships with existing customers and other key stakeholders, such as engineers, suppliers and consultants. The
strategy isto connect the customersto such key stakeholders and reduce the number of service providers they need to engage with, with
an objective to save them time and cost.

O  Focus on increasing operational and financial efficiency : It plans to continue focusing on operational and financial efficiency by
investing in the competent and sizable design and engineering team in India and their innovative engineering efforts. Having this talent
pool in India gives a low cost base to use these resources and execute projects. In addition, it is evolving internal processes for project
execution, frequently update risk assessment matrix, stay updated with new technology and continue leveraging the global presence of
the SP Group for the operations. It also intendsto continue to devote significant resourcesto recruit, train and retain a talented workforce
and offer competitive compensation packages, training and career opportunities to attract and retain capable employees. Through the
geography specific market approach, building strong customer and stakeholder relationships and operational efficiency, it intends to tailor
business model, and enhance its ability to bid for solar power projects independently and accordingly reduce its dependence on the SP
Group

O Focuson expanding O&M, rooftop solar EPC and solar storage solutions : It plans to continue expanding the O&M operations to
solar power projectsthat were not constructed by the company. The company is building a dedicated team for its O&M operations that is
focused on adopting a targeted approach to winning contracts for O&M services. It intend to first expand O&M operations in the regions
where it has BPC operations, and enter markets that have conducive solar power polices with commissioned solar power projects. It hasto
intend to continue developing data analytics processes through the CMS and CMMS that it has licensed from SWHL and leverage
experience of providing O&M services to understand solar modules and other equipment, which it believes will help the company.
improve the BPC and O&M services and win repeat orders. In addition, it plansto expand rooftop solar BPC solutions which it has started
in Fscal 2016. It also intend to benefit from the evolving energy storage and ancillary service technologies, and intend to leverage from
SWPLsenergy storage capabilities by offering solar + storage solutions.

Source: Red Herring Prospectus, Dealmoney research

5 06 August 2019



6

FHnancial Performance

06 August 2019

Revenue Mix

Domestic, 30

90000
80000
70000
60000
50000
40000
30000
20000
10000

250%
200%
150%
100%

50%

0%

68717.08
5949.46 4505.35

Return Ratios

hL

FY18

2018 2019
mROE mROCE
82404.08
I710055 6382.33
FY19

mRevenue mWEBITDA = PAT




Summary FHnancials

Income Statement

~mn FY19 Fr18
Total Income 82,404.1 68,717.1
Operating Expense 75,983.1 63,339.6
EBIDTA 6,421.0 5,377.5
Depreciation 78.0 31.7
Other Income 2,095.3 127.1
Hnance Costs 846.5 186.2
PBT 7,591.7 5,286.8
Exceptional items = -
Profit before tax 7,591.7 5,286.8
Provision for Tax 1,209.4 781.4
Profit for the year 6,382.3 4.505.4
~mn FY19 Fr18
EBIDTA Margin 10.3% 8.0%
Net Margin 7.6% 6.5%
BPS 39.9 30
RONW 62.0% 118.0%

Source: Red Herring Prospectus, Dealmoney research
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Balance Sheet

" mn

Liabilities

Share capital 160 160
Other Equity (1,816) (1,866)
Reserves and surplus 10,066 3,672
Non current Liabilities 86 56
Non-controlling interest (35) 27)
Deferred tax liabilities(Net)

Contract liabilities

Derivatives - 104
Other financial liabilities 338 205
Trade payables 19,125 37,398
Other current liabilities 2,446 7,026
Short term borrowings 22,278 1,841
Short Term Provisions 769 552
Current tax liabilities (net) 503 83
Total Liabilities 53,919 49,204
Assets

Net Block 265 202
Capital work-in-progress - 29
Goodwill 31 -
Other intangible assets 18 10
Financial assets 12 -
Deferred tax assets (net) 321 110
Non-current tax assets (net) - 10
Other non-current assets 24 54
Inventories 131 186
Investments 2 2
Trade receivables 19,002 18,215
Cash and cash equivalents 4,208 955
Bank balances other than cash and cash 338 87
equivalents

Loans 19,534 94
Derivatives 40 -
Other financial assets 2,417 10,299
Current tax assets (net) 8 9
Other current assets 7,567 18,944
Total Assets 53,919 49,204




Key Risks

U  If solar photovoltaic (“Pv”’) and related technologies are regarded as unsuitable for widespread adoption, or if demand for solar
power does not develop or takes longer to develop than the company’s expectation, the revenues may decline and it may be unable
to sustain the profitability.

U It may work on projects for a limited number of customers in a financial period. The loss of a key customer in a financial period
could significantly reduce revenue and could have a material adverse effect on business, future prospects, results of operations and
financial condition.

U  Several key raw materials and components are sourced from a single or a limited group of local or global third-party suppliers giving
rise to supplier concentration risks. Any restrictions in supply or defects in quality could cause delays in project construction or
implementation and impair its ability to provide services to customers at a price that is profitable to the company which could have
a material adverse effect on the business, financial condition and results of operations.

U  The global business operations are subject to global and local risks related to economic, regulatory and, social and political
uncertainties, any of which could have a material adverse effect on the business, financial condition and results of operations.

U It operatesin a competitive industry and as such it may not be successful in bidding for and winning bids for solar power projectsto
grow the business globally, which may have a material adverse effect the business, financial condition, results of operations and
prospects.

U It may be unable to accurately estimate costs under fixed-price BPC contracts, fail to maintain the quality and performance
guarantees under our BPC contracts and the company may experience delays in completing the construction of solar power
projects, which may increase the construction costs and working capital requirements, and may have a material adverse effect on
our financial condition, cash flow and results of operations

Source: Red Herring Prospectus, Dealmoney research
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Disclaimer:

Dealmoney Securities Private Limited (hereinafter referred to as “Dealmoney”) is a registered Member of
National Stock Exchange of India Limited, Bombay Stock Exchange Limited and MCX Stock Exchange Limited.
Dealmoney is also registered as a Depository Participant with CDSL. Dealmoney is in the process of making an
application with SEBI for registering it as a Research Entity in terms of SEBI (Research Analyst)

Regulations, 2014. Dealmoney or its associates has not been debarred/ suspended by SEBI or any other
regulatory authority for accessing /dealing in securities Market and no material disciplinary action has been
taken by SEBl/other regulatory authorities impacting Dealmoney’s Equity Research Analysis. Dealmoney or its
associates/analyst including its relatives do not hold any actual/beneficial ownership of more than 1% in the
company/ies covered by Analyst (hereinafter referred to as *“Subject Company/ies”). Dealmoney or its
associates/analyst including its relatives may hold financial interest in the company/ies covered by Analyst
(hereinafter referred to as *“Subject Company/ies’). Dealmoney or its associates/analysts or higher relative
does not receive any compensation or other benefits from the subject company/ies mentioned in this
research report (hereinafter referred to as “Report™) or from a third party in connection with preparation of
the report. Accordingly, Dealmoney or its associates/analyst or higher relative does not have any other
material conflict of interest at the time of publication of the Report.

Research analyst/s engaged in preparation of the Report, has not received any compensation / managed or
co-managed public offering of securities of the subject company/ies / has not received compensation for
investment banking or merchant banking or brokerage services from the subject companyl/ies / has not
received compensation for products or services other than investment banking or merchant banking or
brokerage services from the subject company/ies / has not received compensation or other benefits from the
subject company/ies or third party in connection with the Report of the subject company/ies during the past
twelve months / has not served as an officer, director or employee of subject Company/ies and is not
engaged in market making activity of the subject Company/ies.

Dealmoney or its associates are engaged in various financial services business, thus, it might have, received
any compensation / managed or co-managed public offering of securities of the subject company/ies /
received compensation for investment banking or merchant banking or brokerage services from the subject
company/ies / received compensation for products or services other than investment banking or merchant
banking or brokerage services from the subject company/ies / received compensation or other benefits from
the subject company/ies or third party in connection with the Report of subject company/ies during the past
twelve months engaged in market making activity for the subject company/ies.

In the preparation of the material contained in the Report, Dealmoney has used information that is publicly
available, as also data developed in-house. Some of the material used in the document may have been
obtained from members/persons other than Dealmoney and which may have been made available to
Dealmoney. Information gathered & material used in the Report is believed to be from reliable sources.
Dealmoney has not independently verified all the information and opinions given in this
material/document/Report. Accordingly, no representation or warranty, express or implied, is made as to the
accuracy, authenticity, completeness or fairness of the information and opinions contained in this
material/document/Report. For data reference to any third party in this material no such party will assume any
liability for the same.

Dealmoney group companies provides finance related product services like distribution of financial products
and as such is a provider of many services like loans, mutual funds, tax & trust planning etc. mentioned in this
brochure. And hence, Dealmoney do not warranty / guarantee about performance of any products and
customer servicing w.r.t third party products per se.
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Third party products are subject to code of conduct to be adhered to by the representatives of Dealmoney and
Dealmoney is not responsible for the losses, whether actual or notional incurred by any investor. Services assured
and expected may vary from actual service and Dealmoney does not guarantee about the quality of services.
Investments in securities and commodities are subject to market and other risks and there is no assurance or
guarantee that the objectives of any of the Investments/Schemes/product would be achieved. Past performances
are only indicative and returns are not assured and guaranteed by Dealmoney group companies. The price, value
of and income from any of the securities or financial instruments mentioned in this report can fall as well asrise.
The value of securities and financial instruments is subject to exchange rate fluctuation that may have a positive or
adverse effect on the price or income of such securities or financial instruments.

The recipient alone shall be fully responsible, and/or liable for any decision taken on the basis of this
material/document/Report. Dealmoney does not in any way through this material solicit or offer for purchase or
sale of any financial services, commodities, products dealt in this material/document/Report. Dealmoney/its
affiliates/associates/directors shall not be in any way responsible for any loss or damage of any nature, including
but not limited to direct, indirect, punitive, special, exemplary, and consequential, as also any loss of profit that
may arise to any person/entity from or in connection with the use of information contained in this
material/document/Report. All recipients of this material/document/Report before dealing and/or transacting in
any of the products advised, opined or referred to in this material shall make their own investigation, seek
appropriate professional advice and make their own independent decison. Noting contained in this
material/document/Report should be construed as investment or financial advice. Clients are advised to assess
their risk profile/ appetite before acting on any information contained in this material/document/Report. Investors
should also refer to risk tag and compare it with is own risk appetite before taking any investment decision.

Information/ opinion conveyed through this material/document/Report are strictly meant for the registered Clients
of Dealmoney group of Companies of the respective segments. This information is not intended for distribution
to, or use by, any person or entity in any jurisdiction or country where such distribution or use would be contrary
to law or regulation or which would subject Dealmoney or its affiliates to any registration requirement within such
jurisdiction or country. Thisinformation does not constitute an offer to sell or a solicitation of an offer to buy any
financial products to any person in any jurisdiction where it is unlawful to make such an offer or solicitation. No
part of this material may be duplicated in whole or in part in any form and / or redistributed without the prior
written consent of Dealmoney. This material/document/Report is being supplied to you solely for your
information, and its contents, information or data may not be reproduced, redistributed or passed on directly or
indirectly.

For any grievance mail at compliance@Dealmoney.com

http://iwww nseindia.com/Chart App/install/chartsmainpage.jsp, www.bseindia.com and
http://feconomictimes.indiatimes.com/markets/staocks/stock-quotes.(Choose a company from te list on the browser
and select the “three years” period in the price chart).

Recipients of the Report shall always independently verify reliability and suitability of the Report and opinions
before investing.

For Company details, please visit our website www.Dealmaoneyonline.com

For research related query, write to us at research@Dealmoney.in
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